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D/B/A: Inspiring young minds
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give my students because if
they wonder then they will al-
ways look for answers,” said
Kelly.

In 2006, Kelly, with the
help of her husband Geoff, de-
signed and built a barn-styled
schoolhouse at 484 Temple
Street for her “academic-
based” preschool. The school,
named after Duxbury’s historic
Blue Fish River, is nestled on
an acre and half of fields and

wood-
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seven
trails.
It’s an
ideal
spot
for Kelly to ignite the minds of
her pupils with nature walks
and science experiments. “We
don’t have a playground pur-
posely; we want them to ex-
plore the natural environment,”
said Kelly. “The students have
never asked ‘where’s the play-
ground?’” she added, “and the
parents often enjoy taking their
children through the trails after
classes.”

Kelly’s impressive edu-
cational background includes
a Masters in Education from
Loyola College in Maryland
and an Association Montessori
Internationale degree from
Washington Montessori Insti-
tute. AMI is a rigorous pro-
gram—with 8 to 10 hours of
daily study—that is founded
on the pre-World War II teach-
ings of Italian physician and
educator Maria Montessori
who emphasized the child’s
ability to self-direct their
own learning with the teacher
as guide. Kelly, however,
is quick to note that her pro-
gram incorporates the Reggio
Emilia Approach. This educa-
tional philosophy, developed
by Loris Malaguzzi in Italy af-
ter World War II, emphasizes
“collaboration with peers.”
Learning is done through ex-
ploration that is mostly based
on the interests of the children.
“I mix the two educational
philosophies in my preschool
curriculum,” said Kelly who
is currently attending graduate
studies at Leslie University on
the Reggio method.

“I find that my students
want to be imaginative, they
want to explore and be free
thinkers. By including Reggio
Emilia, I am incorporating the
best of both philosophies—
keeping it Montessori but also
bringing in materials that are
more open-ended and allow
the kids to explore,” she said.
Kelly’s previous work experi-
ence also includes 10 years of
teaching preschoolers through
grade three in the public
school systems of Maryland
and Virginia. She was first at-
tracted to teaching young chil-
dren because the brain is still
developing until the age of six.
“That is what Maria Montes-
sori refers to as ‘the absorbent

mind,” soaking up anything
and everything that comes its
way,” she said.

Although teaching has al-
ways been Kelly’s passion,
she felt a burning desire to be-
come a business owner. “I love
the math behind it,” she said.
She maintains the best of both
worlds by operating the school
and teaching along side her two
teachers. Both staff members
hold bachelor’s degrees, and
one has her master’s in teach-
ing like Kelly. “People assume
that all preschool teachers
have degrees, but not all do,”
she said. A part-time Spanish
teacher also comes in every
Wednesday for those students
who opt-in to the foreign lan-
guage program.

The staff’s teaching quali-
fications, coupled with a class
size of about 10 students, is
what Kelly believes attracts
parents to the school. “I’ve in-
tentionally stayed small, and
while it may not be the most
profitable means to run my
business, it allows me to be
both lead teacher and business
owner, she said.”

Now starting its fifth year,
Blue River Montessori is en-
joying its “third generation” of
siblings from the same fami-
lies, said Kelly, who has devel-
oped a “close knit bond” with
many of them. “In fact, some
of my closest friends in Dux-
bury started as parents of kids
in my school,” she said.

Whether she is teaching
her preschoolers about how
the skull is a fixed joint in the
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human body or discussing the
life cycle of a bug from her
meadow, Kelly says she is al-
ways focused on making the
educational experience fun.
Ask her what she loves most
about operating the school and
she will tell you: “the bond I
form with the kids and the par-
ents, and seeing in both of their
eyes when they are wowed by
something.” For the students,
this excitement may come
from the results of a science
experiment. For the parents,
it might be seeing their child
discuss a fun fact they learned,
which becomes part of the
family’s conversation around
the dinner table. Inspiring
minds and never knowing
where her influence will end
is how this teacher and busi-
ness owner spends her days.
As Kelly says, “I just want to
make something within them
spark.”
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e Carne Asada with Cilantro
Cream Sauce

o Grilled Tuscan Flank
Steak Pinwheels

® Beef Satay

® Margarifa Beef Kabobs
o Teriyaki Chicken

e Grilled Chicken Modena
o Shrimp Crab Bruchetta

w:
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o Mini Crab Cakes

Summertime Hours:
Mon. - Fri.: 9 - 6:30;

(Across from Tsang's)
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e Chipotle Crusted Pork Tenderloin

w/Cilantro Cream Sauce

® Pecan Crusted Pork Tenderloin
Pinwheels w/Carolina
Mustard Sauce

e [ime Chicken w/Black Bean Sauce
o Grilled Blackened Salmon
w/ Citrus Chive Sauce

o Southwestern Egg Rolls

Sat.10-6 & Sun. 12-4

35 Depot Street, Duxbury, MA 02332
Phone: 781-934-2863  Fax: 866-388-1655

www.depotstreetmarket.com

Fine Wine ¢ Beer ° Liquor ¢ Cigars

Stop & Shop Plaza ¢ Kingston

781.422.9999

Viti, Inc.

MERCEDES-BENZ

Viti, Inc. * 975 Fish Rd. at Route 24 « Tiverton ¢ R.I.
www.viti.com
401.624.6181 / 1.800.544.5580

Will
Dame

General
Sales
Manager

* FREE Loaner Car
* FREE Pick-up & Delivery
* FREE Wash & Vac on all Service Appts.

How Life Insurance Can
Protect Your Home

You and your family have worked hard to acquire your home, a
rental property or other real estate holdings, and you qualified for
that mortgage thanks to your income level, ex-
cellent credit rating and financial history.

But what would happen if you — the primary
income producer or even as half of a dual-
income partnership — suddenly died? Besides
the emotional trauma, a surviving spouse may
experience a significant decrease in household
income that could lead to foreclosure. That’s
why many banks and mortgage companies
encourage homeowners to purchase mortgage
life insurance.

David W. Shea,
Financial Services Professional
New York Life
Insurance Company

Life Insurance from a Lender vs. an Insurance Company
Basically, you purchase mortgage life insurance so that in the event
of an untimely death, funds are available to meet any outstand-
ing mortgage balance. But the type of insurance you purchase can
greatly affect your surviving family members’ options.

When you Furchase insurance from a bank or mortgage company,
you generally lose all ownership control. In many cases, you pay the
premiums, the lender receives the proceeds at the insured’s death,
and your family receives the deed to the house. While this may seem
like an equitable solution, the spouse may not want to remain in the
home due to several factors:

The daily memories may be too difficult to handle.

The expenses may be too large to maintain.

Your spouse needs to live closer to friends and family.

Your spouse needs to relocate for a better job or school area.

With personally owned life insurance, you have more choices and
control because your surviving spouse (assuming he/she is the ben-
eficiary) — not the lender — receives the insurance proceeds at
your cf;ath. Your spouse decides what to do with the money. He/
she can pay the mortgage in one lump sum or continue paying it
down periodically. Plus, personally owned life insurance is portable,
which means if you move in a few years, you won’t have to replace
your insurance, which could be a costly process. Furthermore, even
after the mortgage is paid, personally owned life insurance can pro-
vide other valuable benefits.

Make a Choice Today

Whether you decide to purchase mortgage life insurance through a
bank or personally owned life insurance, the key is to be prepared.
There is a real chance that someday one person will be solely re-
sponsible for your family’s finances. Taking the necessary steps to-
day can ensure your family’s financial future tomorrow.

For additional Information on the information
or topic(s) discussed, please contact me at
781-392-1710
www.daveshea.net
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The Company You Keep®

Neither New York Life, nor its agents, provides tax, legal, or accounting advice. Please consult
with your professional adviser for tax, legal, or accounting advice.

*Guarantees backed by the claims-paying ability of the issuer.

** Issued by New York Life Insurance and Annuity Corporation (A Delaware Corporation)
*** Loans against your policy accrue interest at the current rate and decrease the cash value
and death benefit by the amount of the outstanding loan and interest.




